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Dr. Tralongo

With more than 20 years’ experience 
acquiring and merging dental practices, 
Dr. Tralongo jumped at the opportunity  
to start a niche business in 2013 to help 
guide other entrepreneurial dentists 
through the process. At first, he balanced 
his time between treating patients and 
pursuing his new venture, but eventually 
committed himself full-time to consulting. 

His company, Tralongo, LLC, based  
in Atlanta and Sunrise, Fla., partners  
with dentists across the country to  
help them acquire existing dental  
offices and provide behind-the-scenes 
support, including financing manage-
ment, marketing, HR management  
and ongoing education. 

The process of acquiring a practice  
can be expensive and time consuming, 
but Tralongo strives to make it more 
efficient, cost-effective and, ultimately, 
profitable for the dentist. Tralongo’s 
model of growth through acquisition 
requires, of course, financial investments. 

Entrepreneurial dentist reaps rewards with 
dental practice consolidation business

To read more stories about 
customers like Dr. Tralongo, visit
bankershealthcaregroupreviews.com. 

Dr. Ken Tralongo is more than a dentist—he’s an 
entrepreneur dedicated to helping other dentists 
realize their dreams of building their careers. 

“When I find a practice to buy, time  
is of the essence to get it closed.  
So when I’m working with a lender,  
I need the funds turned around  
as soon as possible,” he says. 

Dr. Tralongo explains that he hasn’t 
borrowed money from a bank in more 
than 25 years, recalling times when 
traditional banks have declined loans  
if they feel acquisitions were made 
successively. The past several years,  
he’s worked with Bankers Healthcare 
Group for funding. 

“When we need funding quickly,  
we look to BHG to do it,” he says.  
“Speed is critical to my business and  
that’s what BHG brings. 

“I need a partner that is aligned,  
focused, straightforward and fast.  
Working with BHG is the best banking 
experience I’ve ever had. It’s always  a 
fast, no-nonsense customer-centered 
transaction,” Dr. Tralongo concludes. 

Tralongo’s relationship with BHG has been 
so successful that the two have expanded 
their relationship through a partnership  
in which BHG provides financing options 
to Tralongo’s network of dentists looking 
to expand their footprint. 

Today, Tralongo has 80 dental offices 
across the country to support the  
company’s model of growth through 
acquisition and consolidation.




