
Physician fi nds longstanding 
fi nancial partner in Bankers 
Healthcare Group

CUSTOMER SERVICE
According to Dr. Swaminathan, 
because of BHG’s impressive custom-
er service and easy, over-the-phone 
process, he never feels the need to 
go elsewhere for funding. 

“I feel like my BHG representatives 
are looking meet my best interests. 
Every person I’ve worked with has 
served as an advocate for delivering 
the funds I need.”

SPEED & SIMPLICITY
He stresses that speed is critical in the 
healthcare industry, and how it’s nice 
to know that if he ever needs fi nanc-
ing, it’s readily available. 

“Whenever I do need funding, I know 
the process will be simple and BHG 
will be on it right away. I only need 
to send them two or three pieces 
of documentation, and usually within 

48 hours, sometimes even the next 
day, it’s a done deal.”

BHG KNOWS HEALTHCARE
Finally, Swaminathan says that BHG’s 
fast, stress-free fi nancing model is 
perfectly built to accommodate the 
unique needs and challenges of 
healthcare professionals. 

“BHG understands healthcare profes-
sionals. We work as hard as we can 
to maximize our earning potential, 
which can be stressful,” he says. “Their 
refreshing approach is quick, easy and 
fl exible with busy schedules.” 

The critical care physician attributes this long-standing 
relationship to three key characteristics, which he says, 
set BHG apart from traditional lenders — top-notch 
customer service, speed and simplicity, and the fact 
that BHG understands the unique fi nancial needs of 
healthcare professionals.

To read more stories about customers like Dr. Swaminathan, 
visit bankershealthcaregroupreviews.com. 

It was 2006 when 
I fi rst reached out to 
Bankers Healthcare 
Group to cover medical 
investments and consoli-
date debt. Now, more 
than ten years later, I still 
see BHG as my go-to 
fi nancial partner.”
Dr. Rajesh Swaminathan

It was 2006 when 

Loans made in California are made or arranged 
pursuant to the California Financing Law, 
License No. 603-G493.


